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1 Go to the Legislature’s website at: www.sdlegislature.gov  - from 
here select the Legislative Session tab and the year you want to research

2 In the box next to Bill(s), type in the number of the bill you’re inter-
ested in, and hit ENTER.  (If you’re not sure of the bill number, click on 
“Bills” on the left side of the page, then you can select Text Search, Full 
List, or Subject Index.)

3 You’ll see a page showing the status of the bill number, the title, and 
the sponsors, this page displays the date the bill was first introduced, 
and which committee it was assigned to.   If the bill is scheduled for a 
hearing, it will show the date the hearing is scheduled.  If it has already 
been debated and acted on in committee, it will show whether it passed, 
was tabled or deferred to the nonexistent 41st legislative day (meaning it 
was killed).  If a bill is amended, this will be indicated.  If a bill has been 
voted on by the full Senate or House, that will also be indicated.

4 To check to see how a legislator voted on a bill in committee or on 
the floor, click on the vote total.

5 To refer to the actual testimony and debate, click the Public Broad-
casting symbol to the far right.  If the symbol appears on a line which 
refers to a hearing, then you would be listening to testimony and debate 
in committee.  If the symbol is on a line which refers to a vote total, then 
you would be listening to just the vote on the bill.  If the symbol is on a 
line which refers to the House of Representatives or the Senate, then you 
would be listening to the floor debate.

6 For information on amendments to the bill, click on the date on 
the line referring to the amendment to read the actual wording of the 
amendment, and to see how legislators voted on the amendment.

7 To read the complete bill, click on the Bill Text Versions at the 
bottom of the screen.  The first version (Printed) shows you the original 
wording of the bill.  If a bill is amended, the most current version of the 
bill would be the bottom one.  You can choose whether to view the bill in 
a HTML Version, or as a PDF.

Legislative Research Council Website:

www.sdlegislature.gov

http://www.sdlegislature.gov
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Well the Holidays are behind us.  Another year has come 
and gone.  Where does the time go? Typically we reflect 
back on the past year and hope for a better year ahead.  
Let’s not forget as we hope for better that we have it 
better in the USA than we would anywhere else.  We enjoy 
more freedoms than anyone.  God is good!

Good product helps, but great people make the 
difference  -- Reprinted from Automotive News January 2, 2017

During the Christmas break, I had the chance to spend some time with folks 
who work in auto dealerships, and once again I observed just how important 
people are in the retail car business.
Sure, the product is important, but there is no substitute for great people 
creating great relationships inside the stores.
One friend I spent time with has almost doubled volume since taking over 
a dealership. That’s not easy at a time when carmakers are trying to make 
all cars in a category as competitive as possible and customers have lots of 
choices.
How did my friend do it? I believe it was because of his people.
The industry has spent hundreds of millions of dollars making sure dealerships 
have pretty buildings. But what really matters is who is working inside. That’s 
what makes the difference -- it doesn’t matter about the building. Better to 
save some of that construction money for your personnel and reward the great 
performers.
A great relationship will get people to switch brands much faster than a great 
product. Sure, you need great cars and trucks, but it is dangerous to ignore 
the folks who are representing the brand at the dealership.
As simple as it seems, it’s all about the people. Whether it’s the salesperson 
or the F&I representative or the person you meet when you enter the service 
department -- that’s how you win or lose loyalty among your customers.
Factories too often try to eliminate the human factor, and it is a big mistake.
The industry is selling millions of cars each year, but let’s never forget -- un-
less they were sold to Enterprise, they were sold one at a time by people 
selling to people.

As I read the above article and you look around at all the facilities, whether it’s 
auto, truck, motor sports, isn’t it amazing the money we spend on curb appeal?   
Maybe we do need to focus more on our employees and customers; after all they 
are the ones who pay the bills.  If we could invest a little less in the building and a 
little more in the employee, maybe we wouldn’t have the help issues we have today.

Big excitement will be coming from Washington with all eyes watching President-
elect Trump take office.  He is in for a tough road ahead.  It doesn’t matter who 
would have won, I think the media is out to note all the short comings and failures  
of whoever it is!  No matter what decisions or changes are going to be made, we 
know there will be winners and losers. As Ford and Chevy both announce big plans 
to invest money here rather than out of the country, are we already starting to see 
benefits of the new leadership team.  Could there be repercussions to some of our 
decisions?

Let’s all hope and pray we have a group of folks in Washington as well as on a local 
level that are willing to work together for the good of America! 

http://www.sdautodealer.com 
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F&I Foundation (2 Days)
This original Proactive Selling System® workshop is designed to drive great results 
with today’s buyers. Our past participants of this impactful session experienced 
dramatic PVR changes. Your managers will learn ways to expedite their process and 
create an environment where customers will buy more from them. 

LOCATION  DATE  
Sioux Falls, SD  April 5th-6th
Rapid City, SD  December 6th-7th

BDC/Sales Phone Skills (1/2 Day)
After this workshop participants will have the phone skills to be able to effectively 
guide a customer to an appointment. Once applied, these new skills will help your 
store improve appointment set and appointment show ratios.

LOCATION   DATE 
Sioux Falls, SD  April 4th

Sales Skills (1 Day)
This workshop is focused on helping sales people improve their process and increase 
their closing ratio. Your sales associates will acquire effective skills to lower sales 
resistance and create greater buyer curiosity that translates into sales.

LOCATION   DATE  
Sioux Falls, SD   April 4th
Rapid City, SD  December 5th

F&I Advanced (1 Day)
This workshop is designed to increase F&l manager’s skills level in the following 
areas: cash conversions, lease presentation, objection handling, forecasting, lender 
relationships, forecasting and tracking. Your managers will leave with a game plan to  
up their performance in those areas.

LOCATION   DATE  
Rapid City, SD   May 4th
Sioux Falls, SD  November 16th

Proactive Selling System
2017 South Dakota Training Calendar

To Register go to: www.adgtoday.com

“Serving the needs of our dealerships and their customers 
through integrity, training and teamwork.”

Automotive Developement Group, LLC and its affiliates go 
beyond F&I products to offer income development and training,  
compliance assistance and hands on development both in and 
outside of the dealership.

Automotive Development Group, LLC

Service Road to the Sale (1 Day) 
This workshop is focused on helping service advisors to improve their sales skills 
and increase closing ratio, by lowering their clients’ natural sales resistance. Your 
advisors will acquire effective ways to guide and help customers make buying 
decisions.

LOCATION  DATE 
Sioux Falls, SD  January 11th
Rapid City, SD  October 11th

David Kelly 
Regional Training Director

Cell: 507.829.2638
Email: dkelly@adgtoday.com

Lindsay Hach 
Account Representative
Cell: 605-645-8884

Email: lindsey@adgtoday.com

Strategic Marketing Partner of the 
South Dakota Auto Dealers Association

Many more training dates and locations available. 
Please see our website for more information.

Brad Spaans 
Account Representative
Cell: 605-645-8884

Email: bspaans@adgtoday.com

Mark Ekhoff
Trainer

Cell: 612.360.9233
Email: mekhoff@adgtoday.com

http://www.adgtodday.com
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Well, here I am again, living at my 
“Winter Camp” in the capitol city. 
You all know that representing your 
interests to the state legislature is a 
highlight of my year. Believe it or not, 
2017 marks my 26th consecutive 
year of lobbying the state legislature. 
All that said, and knowing that I lived 
in Pierre for 10 years, I still believe 

that happiness is Pierre in the rearview mirror.

At this time in the legislative session, everyone is still smiling 
and shaking hands. It will not take too much time and legisla-
tors and lobbyists will dig in and fight for their causes. It is still 
too early to predict how many bills will be up for consideration 
and more importantly, how many will have an effect on your 
life and your business. It will also be interesting to watch and 
perhaps participate in the amending or restructuring of Initi-
ated Measure 22.

So far, there was discussion about prohibiting lobbyists from 
the Senate Lobby - that idea was tabled. There is also talk 
about having sexual relations with pages and interns. In fact, 
there will be an inquiry after an admission by a legislator. Wow, 
it appears we will have a lively legislative session. 

As in past years, I will be walking the halls of the state capitol 
attempting to represent your interests every day the legislature 
meets. If you need to contact me, please call your SD office 
and the staff will make sure I get a message to call you. Please 
attentively watch your email during the legislative session 
because that is the way I will keep you informed about what is 
going on. If necessary, I will also be using email to ask for any 
necessary grassroots lobbying help from individual members. 
Remember, we are all in this together!

Watch for my weekly updates that will be coming to you by 
email. As you peruse the bill list, if something is confusing 
or you want to give me some input, please contact me. I am 
always willing to visit with a member; a great break from the 
continual daily conversations I have with lobbyists and legisla-
tors.

Stay safe and think spring!  Until next month.

Myron L. Rau, President
South Dakota Auto Dealers Association
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If this is what you see…

PEED

TTENTION

ATIGUE

MOTION

DRIVE
FOCUS.

Poor driving decisions could keep you and your 
employees from making it home S.A.F.E. today.

Federated Mutual Insurance Company • Federated Service Insurance Company* • Federated Life Insurance Company
Owatonna, Minnesota 55060  |  Phone 507.455.5200  |  www.federatedinsurance.com 

17.02  Ed. 11/16   *Not licensed in the states of NH, NJ, and VT.   © 2017 Federated Mutual Insurance Company

To learn more about our new Drive S.A.F.E. risk management 
resources, please contact your local marketing representative.

http://www.federatedinsurance.com
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NADA Director’s Message
NADA began when a group of 30 dealers came to Washington to fight a proposed 5% luxury tax on 
new vehicles. Advocating for their customers, these dealers successfully argued the automobile is a 
necessity, not a luxury. Those dealers won that argument and NADA is still fighting for dealers, their 
employees and their customers 100 years later (https://www.nada.org/NADAstory/).

In a time when all trade associations are struggling to find a way to be relevant to their members, 
NADA still boasts a 90%-plus membership rate. NADA truly is the "Voice of the Dealer" in all it says 
and does. 

Our association has, in Peter Welch (https://www.nada.org/Welch/), a President and CEO second to 
none. We have an exceedingly knowledgeable and ultimately professional staff that is always "looking around the next corner" to 
help protect and advise dealer-members of both threats and opportunities.

I have been fortunate to serve as your NADA Director since August of 2007. In the 9+ years that I have served as director, I have 
had occasions to fight on the front lines with many of these fine people against threats from the manufacturers, legislators, 
regulators and disruptors that face our business. I can report that I'd much rather have them on my team than be facing them. 
They are formidable foes! 

The National Automobile Dealers Association is us. It is the dealers in all 50 states; large and small; multi-point dealers and 
single point dealers; import and domestic; in metro areas and in rural communities; publicly owned and privately held; working 
together to make our industry better for our businesses, our employees and our customers. 

Let us all celebrate that! As we look forward to our next century, let us remind ourselves that our success lies in our employees 
and our customers. When we serve them, our industry thrives!

Happy birthday, NADA!

Welch Tells Automakers to End 'Unfair' Incentive Programs:  Earlier this month, Peter Welch gave a keynote address at the 
Automotive News World Congress in Detroit, where he challenged OEMs to end “unfair incentive programs,” “unfair stair-step 
programs” and other unfair multi-tier pricing schemes that harm trust between local dealerships and their customers. Welch 
also warned of brand erosion for manufacturers who fail to quickly provide parts for recalled vehicles, and government threats to 
vehicle affordability.

Full text of the speech can be found here (https://www.nada.org/WorkArea/DownloadAsset.aspx?id=21474846683). NADA's 
Facebook livestream of the video can be found here (https://www.facebook.com/search/top/?q=national%20automobile%20
dealers%20association). 

NADA Urges Trump Administration to Reverse Obama EPA’s Final Determination on Fuel Economy:  NADA recently issued the 
following statement in response to the Obama Administration’s issuance of a final midterm evaluation of light-duty greenhouse 
gas standards for model years 2022-2025:

“The Obama Administration today just made new cars and trucks thousands of dollars more expensive for America’s working 
men and women. Expensive and unaffordable new cars will drive Americans into less efficient, less clean and less safe used 
cars – undermining the very goals of this policy. We urge the incoming Trump Administration to withdraw today’s action, and we 
look forward to working with the new Administration to ensure that working families can choose the cleaner, safer new cars and 
trucks they need at prices they can afford.”

As always, I'm interested in your thoughts. Please contact me at dougk@harryk.com or 605-680-9999.

Doug Knust

https://www.nada.org/NADAstory/
http://www.nada.org/Welch/
https://www.nada.org/nadastaff/
https://www.nada.org
http://www.autonews.com/section/autonewsevents02
https://www.nada.org/WorkArea/DownloadAsset.aspx?id=21474846683
https://www.facebook.com/search/top/?q=national%20automobile%20dealers%20association
https://www.facebook.com/search/top/?q=national%20automobile%20dealers%20association
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2017 Legislative Reception IN PIErRE - January 23rd

AUTOMOTIVE AVENUE     MUTUAL OF OMAHA BANK
Kellee Dietrich, Owner      Barry Barritt, Sr. National Account Executive
110 S Kiwanis Avenue      3333 Farnam Street
Sioux Falls, SD 57104      Omaha, NE 68131
Phone: 605-929-8871      Phone: (402) 351-6970 • Fax: (402) 351-1730
kelsdeals@yahoo.com • www.automotiveavenuesf.com   www.mutualofomahabank.com • www.mutualofomahabank.com
Non-Franchised Dealer Member    Allied Member
D#1788        Merchant Processing / Banking

GOVERNOR DAUGAARD DECLARES JANUARY 24, 2017 AS JOHN IVERSON DAY.
Governor Daugaard recognized John Iverson for being named South Dakota’s 2017 Franchised 
Dealer of  the Year.  John will be South Dakota’s representative at the 2017 NADA Conference where 
a National Franchised Dealer will be announced.  John was at a 20 Group Meeting in New Orleans 
and unable to attend the reception.  With the help of  John’s son Austen we were able to contact 
John via cell phone for a live presentation.  Congratulations and good luck at the NADA Convention!

Even though the Board Meeting was cancelled on the 24th, the Legislative Reception went off the night before without a hitch. 

Thanks to all of  our SDADA members who attended!  The Board plans to schedule a conference call to go over the information that 
was planned for Tuesday’s meeting.  Watch for more information.

Governor Dennis Daugaard Attends Legislative Reception To Make A Special Presentation

Due to a winter storm warning, the 2017 Winter Board of Directors Meeting was cancelled for the 24th.



 

For training purposes only. Not intended for public distribution.
254C 3rd Rev.

TO CARE IS TO KNOW
 

If you are unable to download the URL, please contact us at 1-888-453-5125 and we will provide a copy to you. 12-15

TRICK OR TREAT?

C S O  F A M I L Y  O F  C O M P A N I E S
1212 North 96th Street  Omaha, Nebraska 68114-2274  1-888-453-5125

January 2017

TO CARE IS TO KNOW

You know o�ering 100% of your products to 100% of your borrowers 100% of the time is an 
e�ective approach. If you deviate from this tactic, in essence you decided your borrower doesn’t 

need/want the product.  But, it’s not your decision; it’s your borrower’s.

Don’t miss a “shot”.  Take every shot and let your borrowers decide what products are pertinent to 
them and their families.

   O�er debt protection.  Every borrower.  Every time.

       
      
        

Not for use with credit insurance accounts in CO, IL, MI & PA.

“You miss 100% of the shots you don’t take”.
                                          -Wayne Gretzky
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Are you advertising in the SDADA Report?

$75      $105      $65     $95      $55       $85      $45      $75

$95      $125      $85     $115     $75      $105     $65      $95

$115     $145     $105    $135      $95     $125     $85     $115

$135     $165     $125    $155     $115    $145    $105    $135

Governor picks Sharp for GF&P Commission: Another local man will replace Spies
Reprinted from Watertown Public Opinion - January 7, 2017

PIERRE - Governor Dennis Daugaard announced Friday that he will appoint Doug 
Sharp of Watertown to the South Dakota Game, Fish and Parks Commission.

"Doug will be a great addition to the Game, Fish and Parks Commission. He is a 
lifelong resident of South Dakota and committed to making this state a better place 
to live, work and recreate for current and future generations,” said Governor 
Daugaard.

"Also, I would like to thank Jim Spies for lending his service and expertise to the 
commission over the past six years. He will be missed.

"Sharp is the owner of Sharp Automotive in Watertown. He has provided leadership in a variety of 
roles and community organizations, including the South Dakota Auto Dealers, Watertown Development 
Company, Brookings Development Company, Focus Watertown, South Dakota Building Authority, South 
Dakota Community Foundation, South Dakota Lottery Commission, Prairie Lakes Hospital Board and 
the Watertown Area Chamber of Commerce.

"I am excited to serve in this role and appreciate the appointment from the Governor," said Sharp.

"My family and I have enjoyed the outdoor opportunities this state has to offer for years. I look forward 
to helping in any way I can to continue to maintain and improve the quantity and quality of those op-
portunities as they align with the mission of the Department of Game, Fish and Parks and my role on 
the Commission."

Sharp and his wife Lynn have been married for over 30 years and have four children.

Sharp will replace Jim Spies, also of Watertown, who is retiring after serving six years. Sharp's first 
Commission meeting will be January 12-13, 2017, in Pierre with his term ending January 2021.

The Game, Fish and Parks Commission serves as the advocate and liaison between the South Dakota 
Game, Fish and Parks and its stakeholders - the people of South Dakota.

The Commission consists of eight members, appointed by the governor for four-year terms.
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www.federatedinsurance.com

Federated Insurance’s Claim of the Month - Could It Happen To You?

Federated Mutual Insurance Company • Federated Service Insurance Company* • Federated Life Insurance Company
Owatonna, Minnesota 55060 • Phone: (507) 455-5200 • www.federatedinsurance.com
'Not licensed in the states ofNH, NJ, and VT.

This article is for general information regarding risk prevention only and is not legal advice. The claim illustration is only 
a basis for discussion and an example of  one possible scenario. Coverage for actual claims will be determined solely by 
your individual policy terms and facts of  the claim. The recommendations presented are not guaranteed to reduce or 
eliminate any risk of  loss. Qualified counsel should be sought regarding questions specific to your circumstances. © 
2016 Federated Mutual Insurance Company.

A dealership’s employee allowed his son to drive a demo vehicle to the movies with some friends. On the 
way home, the son hit a 12-year-old boy in a crosswalk. The child’s injuries caused him to be paralyzed 
from the neck down.

CLAIM AMOUNT: $25 MILLION

What policies are in place to help prevent this from happening at your dealership? Do you know who’s 
driving your vehicles? Federated Insurance recommends several best practices to help protect your busi-
ness and manage risks; for example, 

 • Prohibit use of  demos by drivers under age 25.
 • Implement a strict demo policy that prohibits family member use.
 • Have employees participate in a portion of  the deductible if  involved in a claim.

These are just a few loss control recommendations you can use to help protect your dealership. To learn 
more, contact your local Federated representative and request a copy of  our Auto Dealer “Keys to Suc-
cess” risk management packet. Federated Insurance is recommended by 19 state and national auto 
dealer associations just like yours for customized insurance programs and value-added risk management 
services, such as Federated’s Shield Network®, the Risk Management Resource Center, and the Feder-
ated Employment Practices Network®. Visit www.federatedinsurance.com to discover resources you can 
use to create or ramp up your own risk management program, or to contact your local representative.

http://www.federatedinsurance.com


Contact Michelle at the SDADA office if you have an article you 
would like to submit to be printed in the “SDADA Report”

 Call 605.336.2616 or send email to: michelle@sdautodealer.com
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Gateway Ford of Downtown Pierre Buys Land in Northeast Part of City 
BY STEPHEN LEE

Reprinted from the Pierre Capital Journal - January 7, 2017

A downtown Pierre auto dealer has bought land up and out in the northeast corner of the city, near 
Menards

On Dec. 21, most of three lots 
- a total of 8.5 acres - along 
Garfield Avenue was trans-
ferred from Tom and Margaret 
Maher and Elden and Betty 
Lindquist to Gateway Auto-
motive LLC, according to the 
Hughes County Register of 
Deeds office.

The price was $1.37 mil-
lion. Gateway's owners, Scott 
Hanna and Adam Ray, told the 
Capital Journal on Thursday 
their plans aren't firm yet and 
they characterize the purchase as an investment for now.

The Rapid City men are relatively new to town, having bought Capital Motors in the summer of 2015, 
renaming it Gateway Ford Lincoln Toyota and leasing the site at 518 E. Sioux Ave. 

The two have been in the business for years and have owned Gateway Autoplex in Rapid City, a used-
vehicle dealership, since about 2012.

They also have an interest in a dealership in Dickinson, North Dakota. Their new property is on the 
east side of the Garfield Avenue truck route, north of Menards in the Plateau Addition, not far from the 
intersection with U.S. Highways 14 & 83.

At a public forum Wednesday night in Kennedy Elementary School where state transportation officials 
explained longterm plans for the streets and roads in that section of Pierre, people brought up the 
news of Gateway’s land purchase in discusisons of how development is going to go around the area.

Adams and Hanna say all they can say for now is it's an investment and for now they will continue 
their sales at their leased location downtown on Sioux Avenue.

It's been a good time for the auto sales business nationwide.

A record 17.55 million cars, SUVs and pickup trucks were sold in 2016, the seventh consecutive year 
of records and December was the hottest month in 15 years, the industry reported this week.

Analysts cite low gas prices, low interest rates and rising employment figures the past couple of years 
as priming the pump for vehicle sales.

mailto:michelle%40sdautodealer.com?subject=
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The South Dakota Retailers Association 
announced that Scott and Susan Peterson 
of Scott Peterson Motors in Belle Fourche 
and Sturgis will be honored with the 2017 
South Dakota Retailer of the Year Award.

The business is recognized for commitment 
to customer service and contributions to the 
community.

The award will be officially presented at 
SDRA's annual Awards 
Banquet in Pierre on Mon-
day, January 9. The event 
will be attended by state 
legislators and retailers 
from throughout the state.

The evening will include 
a social hour and silent 
auction at 6 p.m. CST, 
followed by the awards 
Banquet at 7 p.m. Reser-
vations may be made by 
calling SDRA at 800-658-
5545.  The Retailer of 
the Year Award has been 
presented annually since 
1982 by SDRA, a nearly 
4,000 member statewide business organiza-
tion.

In 2014, the Petersons accepted the Small 
Business of the Year award from Black Hills 
Community Economic Development.

Scott Peterson Motors has locations in both 
Sturgis and Belle Fourche.

Susan Peterson said in 2014 that their 

Scott Peterson Motors named 2017 South Dakota Retailer of the Year 
Reprinted from the Meade County Times Tribune 1/4/17

business is about cars, but also about 
people. The couple has been active in com-
munity service projects in Belle Fourche 
and Sturgis including most recently their 
annual food drive which brought in nearly 
$16,000.

Inside the Scott Peterson Motors new car 
showroom are posters that declare the 
dealership goal of "Customers for Life," and 
in the shop, the technicians work under a 

banner that proclaims, 
"Treat this car like it's 
your mother's." 

It's an ongoing empha-
sis on service that goes 
beyond the doors and 
car lot.

The dealership also is a 
leader in overall com-
munity service. It's a 
wide range of support 
that takes in projects to 
fill the local food pan-
try and raises money 
for school programs 
and scholarships.

There's a long list of community involve-
ment projects for the dealership as a whole 
and for staff members as individuals.

"We feel lucky to be part of this community, 
excited for its growth and proud of its heri-
tage," Scott said in 2013. "Any good will 
that we can give back is only because of the 
good will of the community we are part of."
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Wollman Works For You

2900 S. Phillips Ave., • Sioux Falls SD, 57105
605-334-0004 • Toll-Free: 888-340-3574

www.wollman-insurance.com

SOLUTIONS FOR YOUR SUCCESS
As an independent insurance agency representing
numerous companies, we consistently deliver the
best insurance value for you. We are experts at
working with small businesses and their employees.

..........................................
Wollman Insurance Group and SDADA.

Marketing partners in group health plans
..........................................

FOR ALL YOUR INSURANCE NEEDS

WESPECIALIZE INEMPLOYEEBENEFITS

HEALTH • LIFE • AUTO • HOME • BUSINESS

Merle
Wollman

Michelle
Chronister

http://www.mutualofomahabank.com
http://www.wollman-insurance.com
http://www.wollman-insurance.com
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Below you will find the bills tracked by SDADA President Myron Rau. That list will continue to grow in the weeks to come. If 
you are not getting Myron’s weekly emails updating this bill log call the SDADA office at 605-336-2616 and they will see that 
you are added to his email group. 

If you would like to look into the bills further, go to www.sdlegislature.gov.            ***Bills that reached final disposition    * Bill drafted by SDADA

HOUSE BILLS
HB 1027   Allow two-wheeled off-road vehicles that meet certain requirements to be registered and licensed.
................................ SDADA Position: Support
HB 1055  Revise certain provisions regarding the need for a driver license or permit to operate certain motor vehicles.
................................ SDADA Position: Oppose unless amended
HB 1059   Provide for the perfection of liens upon application for duplicate certificates of title.
................................ SDADA Position: Support
HB 1066   Revise certain provisions concerning exemptions from the licensing requirements for motor vehicle dealers.
HB 1067   Revise certain provisions concerning sales receipts maintained by temporary vendors.
HB 1069   Repeal and revise certain provisions related to campaign finance and to declare an emergency.
................................ SDADA Position: Watch
HB 1072   Repeal and revise certain provisions relating to permits to carry a concealed pistol.
................................ SDADA Position: Watch
HB 1074   Provide for limits on certain out-of-state contributions to ballot question committees.
................................ SDADA Position: Watch

SENATE BILLS

SB 39   Allow owners to affix vehicle identification numbers on certain trailers.
................................ SDADA Position: Support / Bill Status: Passed Senate Transportation Committee
SB 40   Revise the start date of driver license suspension, revocation, and disqualification periods.
................................ SDADA Position: Support / Bill Status: Passed Senate Transportation Committee
SB 41   Revise certain electronic driver license reinstatement requirements.
................................ SDADA Position: Support / Bill Status: Passed Senate Transportation Committee
SB 59   Clarify certain requirements relating to initiated measures.
................................ SDADA Position: Watch
SB 65   Establish the South Dakota Board of Technical Education and to revise certain provisions regarding career and technical education and post-
secondary technical institutes.
................................ SDADA Position: Support
SB 67   Revise the method used to calculate the petition signatures to place initiated measures on the ballot and to declare an emergency.
................................ SDADA Position: Watch
SB 69*   Title: Revise the tax required when a new motor vehicle dealer licenses a new motor vehicle.
................................ SDADA Position: Support
SB 77   Title: Provide for a fiscal note for any initiated measure or initiated amendment to the Constitution that would have a fiscal impact on the state.
................................ SDADA Position: Watch
SB 79   Title: Revise certain provisions regarding the display of motorcycle license plates.
................................ SDADA Position: Support

SDADA BILL TRACKING FOR 2017 LEGISLATIVE SESSION

http://www.sdlegislature.gov
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• Annual NADA Convention in New Orleans, LA - January 26 through January 
29, 2017.

• SDADA Annual Convention - Rushmore Plaza Holiday Inn, Rapid City, June 
7 through 9, 2017.

• NextGen Dealer Summit - Cedar Shores Resort, Oacoma, July 25 & 26, 
2017.

• Annual Heavy Truck Dealer Meeting - 3:00 p.m. on Friday, September 8, 
2017, Sheraton Hotel and Convention Center, Sioux Falls.

• Washington Conference - Washington, D.C. in September 2017, exact dates 
TBD.

• Fall Board of Directors Meeting - 10:00 a.m. on Wednesday, November 1, 
2017 at the   AmericInn, Chamberlain, SD.

• Annual Power Sport Dealer Meeting - 3:00 p.m. on Wednesday, November 
1, 2017, at the AmericInn, Chamberlain, SD.

• Annual guided pheasant hunt is on Thursday, November 2, 2017 - leave the 
AmericInn, Chamberlain, SD at 9:00 a.m.

• (TENTATIVE) West River Legislative Reception - Rushmore Plaza Holiday 
Inn, Rapid City - Monday, November 27, 2017, at 5:30 to 7:00 p.m. (west 
river time).

• (TENTATIVE) East River Legislative Reception - Minerva’s, 301 S Phillips 
Ave, Sioux Falls - Wednesday, November 29, 2017, at 5:00 to 6:30 p.m. 
(east river time).

DATES TO REMEMBER
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WATERTOWN:
LORI COLBERG
Dealer Services Supervisor
715 S. Maple
Watertown, SD 57201
Phone: 605-882-5192
Cell: 605-520-9360
Fax: 605-882-5199
lori.colberg@state.sd.us

Pierre:
LORI LANGDEAUX
Dealer Agent
445 East Capitol Avenue
Pierre, SD 57501
Phone: 605-773-4416
Cell: 605-280-4889
Fax: 605-773-4117
lori.langdeaux@state.sd.us

Aberdeen:
JASON SILVERNAGEL
Dealer Agent
14 S. Main, Suite 1-C
Aberdeen, SD 57401
Phone: 605-626-2249
Cell: 605-216-5893
Fax: 605-626-2946
jason.silvernagel@state.sd.us

Rapid City:
PILO PENA
Dealer Agent
1520 Haines Ave., Ste 3
Rapid City, SD 57701
Phone: 605-394-3394
Cell: 605-381-7236
Fax: 605-394-6076
pelo.pena @state.sd.us

Sioux Falls:
RON RYSAVY
Dealer Agent
300 S. Sycamore Ave., Ste 102
Sioux Falls, SD 57110
Phone: 605-367-5814
Cell: 605-941-4742
Fax: 605-367-5830
ron. rvsavy@state.sd.us

RAPID CITY
Pilo Pena

(605) 394-3394

PIERRE 
Lori Langdeaux
(605) 773-4416

SIOUX FALLS
Ron Rysavy

(605) 367-5814

ABERDEEN
Jason Silvernagel
(605) 626-2249

WATERTOWN
Lori Colberg

(605) 882-5192

mailto:lori.colberg%40state.sd.us?subject=
mailto:lori.langdeaux%40state.sd.us?subject=
mailto:jason.silvernagel%40state.sd.us?subject=
mailto:pelo.pena%20%40state.sd.us?subject=
mailto:ron.%20rvsavy%40state.sd.us?subject=
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http://www.rascompanies.com


“IF YOU DON’T KNOW WHERE YOU’RE GOING, 
YOU WILL WIND UP SOMEWHERE ELSE.”

Censtat Life assuranCe Company
SDADA’s credit life and disability insurance company.

CALL TODAY!

Yogi Berra

Administered by: Central States Health & Life Co. of Omaha
1212 N. 96th Street • Omaha, NE 68114

www.cso.com

    

John Benson 800-826-6587 or  SDADA Staff  605-336-2616   

•  Profit for the Dealership
•  Finance & Insurance Seminars

•  Higher Limits  

http://www.cso.com


3801 S Kiwanis Avenue
PO Box 89008
Sioux Falls, SD 57109-9008

http://www.istatetruck.com

